BL

BUSINESS LIFE

channel islands
and the city
a brand new magazine for 2018

WWW.bLGLOBAL.co.uk

media pack 2018

What is channel islands and the city?
Channel Islands and the City is a one-off publication which will be distributed primarily in the
City of London in June 2018 and will be picked up by financial professionals.
The magazine will be published by the team behind Businesslife (right), the most respected
business magazine in the Channel Islands, which has been running bi-monthly since 2009.

Channel Islands and the City will focus on the finance industries in Guernsey and Jersey, the
relationships between the islands and the City, and the business that flows between them.
The magazine will comprise of in-depth articles in a number of existing finance areas such as
funds, trusts, family office, private wealth, corporate and banking. It will also examine where
future business may grow, not least in the area of cryptocurrencies and technology.
It aims to reflect the thoughts, vision, intellect and excellence of business professionals in
the Channel Islands and act as a forum to send that message globally.
With Brexit negotiations firmly underway, it’s arguable that the relationship between the
Channel Islands and the City has never been more important. It’s the intention of this magazine
to show exactly what Guernsey and Jersey have to offer.

Distribution
Channel Islands and the City will have a print run of 10,000 copies:
■ 8,000 copies will be distributed in business locations

in the City of London and select UK airport lounges
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■ 2,000 copies will be available in business receptions

and airports in Guernsey and Jersey

■ For the full City distribution list, please contact

Carl Methven - details on page six.
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Advertising: options
Our advertising options mean that you can promote your business
in the way that best suits your marketing goals. Choose from:
Standard advert: Available in a
range of sizes and positions, simply
provide us with print-ready artwork

Our winning Fund Administration
team will get you in pole position

Advertorial: Designed to look like
a feature, advertorials allow you to
talk specifically about your products
or services

Advertising feature

Siobhan Durcan, Director at Deloitte, looks at
the state of play in real estate and how her
firm is helping clients navigate the market

We provide Intelligent Private Equity Support
to enable your success.
At Ipes we understand the challenges facing investment managers.
Increasing regulatory, reporting and investor demands continue to strengthen
the European Private Equity market but they don’t make your lives any easier.
But we do.
We constantly innovate and develop new services to enable your success.
Which is just one reason Ipes is a leading provider of outsourced services to
Private Equity in Europe.

UK | Luxembourg | Jersey | Guernsey | Ireland | www.ipes.com
Ipes is regulated in each of the jurisdictions in which it operates. For more information, please see www.ipes.com.
Statistics stated all as at 30 June 2017.

FUTURE TECHNOLOGY
FUNDS ADMINISTRATOR OF THE YEAR

WINNER

IPES

368 Funds
188 Clients
260 People
5 European Offices
$158 billion administered
18,000 investors
19 years experience

The real estate fund sector is also ripe for disruption, and
one possible approach to the buy and sell side of the transaction
is blockchain technology. A blockchain-enabled property
management solution would be well suited to the real estate
funds business. The technology could enable a real-time, secure
view of the data, reducing the time it takes to disseminate the
data about a property into a usable management format.
Anything that enhances the speed and quality of data shared in
the due diligence process of transactions, improves the property
operations’ information sharing and the communications process
between fund managers and investors, can only be a good thing.

NEW REGULATORY AND REPORTING SERVICE

To learn more about our
Intelligent Private Equity Support,
contact Nigel Strachan,
Group Head of Business Development:
+44 7700 703862 or
email nigel.strachan@ipes.com

Regardless of how things may shape up in the future, the
sector already requires a large volume of detailed information
to be shared quickly and securely. An increase in corporate
governance will only add to the information burden.
Deloitte’s new regulatory and investor reporting managed
service uses one set of data to satisfy multiple reporting
requirements, simplifying the process for clients. The managed
service includes any combination of the following components:
● Fund registrations for Alternative Investment Funds (AIFs),
Undertakings For Collective Investments In Transferable
Securities (UCITS) and offshore funds with local regulators
● Regulatory reports such as AIFMD Annex IV, Form PF and
Form CPO-PQR
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● Investor reporting such as marketing factsheets, Solvency II,
Packaged Retail Investment and Insurance Product (PRIIP)
Key Information Documents (KIDs)
● Investor tax reporting and advisory
● Market intelligence and advisory services to stay current with
local regulatory requirements, and provision of distribution
advisory services including client relationship management
systems and salesforce effectiveness.
The Deloitte project team integrates the data, centralises it in a
data repository, and manages the day-to day creation, production
and dissemination of these reports. This reduces the risk of error,
and enables the clients’ marketing, technology, legal, compliance
and operational teams to focus on issues more central to the
management of their firm and wider business objectives. n

DELOITTE REAL ESTATE EXPERTS

Siobhan Durcan, a Director in Jersey, has over 17 years’ experience
in offshore financial markets. Her audit clients include real estate,
private equity, family office and fund management sectors. Siobhan
leads the Channel Islands Real Estate Sector Group and has extensive
experience managing complex real estate structures and property
groups, including pan-European property and expert funds. She
leads some of Deloitte’s largest real estate relationships.
For further information, call Siobhan on +44 (0)1534 824274,
email sdurcan@deloitte.co.uk or visit www.deloitte.co.uk

In a world short on socio-political certainty, the amount of
‘dry powder’ in private equity is increasing as investors wait
for the right investment opportunity. Michael Johnson, Head of
Fund Services at Intertrust in the Channel Islands, explains
why this has led to a rise in certain alternative asset classes
AFTER THE GEOPOLITICAL upheaval
of 2016, it would have taken a brave
forecaster to stick their neck out and
predict a completely stable 2017 in the
social and political spheres. Anyone doing
so would have been made to look fairly
foolish when Theresa May called a snap
general election in April. That decision
resulted in the FTSE 100 Volatility Index
climbing to its highest point in five months
against a backdrop of near-constant
pressure on equities and general wariness
across global stock markets.
The early political forecasts weren’t
reflected in the results of the election. On
the morning of 9 June, a shock result saw

REAL ESTATE SERVICES
Deloitte’s real estate experts
in the Channel Islands and the
UK provide a broad range of
services to support real estate
investors and fund managers.

Real estate fund formation
● Feasibility studies
● Tax planning, structuring,
optimisation and modelling
● Capital raising and capital
market strategies
● Financial accounting and
reporting advisory
● Accounting due diligence
● Global equity and debt
offering services

Advertising feature

Private equity
thriving thanks to
alternative thinking

Real estate funds:
facing the future
REAL ESTATE FUNDS are facing many challenges. Brexit, an
uncertain global economy, including a slowing down in China,
and greater challenges on corporate governance have made it
difficult for existing funds to continue to perform at the superior
risk-adjusted returns that investors have come to expect.
While some new funds face challenges in raising capital, other
more established funds might say the biggest challenge is finding
the right assets to deploy that capital to.
The annual Deloitte London Office Crane Survey acts as a
barometer for the commercial property market, and the 2017
survey highlighted that overall construction levels have marginally
dipped despite an above-average volume of new starts.
Completed space, which is at a 13-year survey high, has had
an impact on the level of space under construction. But, mitigating
the effect of this supply somewhat, occupier demand for new
space has remained resilient so far.
Without a doubt, real estate funds will continue to face
political and economic uncertainty as the UK continues its
EU exit negotiations. Contractors are upbeat, however, predicting
a consistent rise in workload and anticipating further inflation
in tender prices over the next 12 months.

Alternatively, you can write
about broader issues and
contextualise your products
and services accordingly

Ongoing real estate
funds services
● Financial statement audits
● Tax compliance
● Finance transformation
● M&A transaction services
● Valuation – business and
property
● Transition sourcing, advisory
and due diligence
● Taxation – international,
national, state and local
● Integration, divestiture and
restructuring
● IT systems strategy,
selection and
implementation
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continued volatility in bond and
equity markets, as the direction of the
government’s fiscal and monetary policies
was left completely up in the air.
This, combined with broader global
uncertainty, contributed to investors either
looking to keep their powder dry when it
came to actually deploying capital, or
seeking alternative asset classes that could
represent more stable returns.
In light of this and their recent strong
performance, the private capital markets
are larger than ever before, as a recent
private equity (PE) report commissioned
by Intertrust has found. Returns and
distributions have remained robust and
general partners (GPs) exiting from their
investments find themselves in a seller’s
market due to intense competition.
Alternative assets research firm Preqin
has found that, globally, PE assets under
management hit $2.49trn in June 2016
(an all-time high). Tim Hames, Director
General of the British Private Equity &
Venture Capital Association (BVCA), in
a foreword to Intertrust’s recent report,
said that the volume of uninvested capital
could hit $1trn by the end of 2017.
So, private capital is still
plentiful. But the pressure to
deploy it in a timely and
meaningful fashion is
greater than ever, and the
industry wants to ensure
continued health through
any future financial
crises. This pressure has
resulted in a flight to

newer asset classes as managers look to
diversify portfolios and find optimum
efficiency in both long and short-term
structures that offer greater security than
traditional investment vehicles.

BUILDING STABLE INVESTMENTS
One such alternative asset class is
infrastructure, which has had a much
greater role for private capital in recent
years as a consequence of government
cutbacks across the world. Governments
have had much less money to spend since
the 2008 financial crisis, so large-scale
infrastructure projects, such as the building
of roads, bridges, hospitals and schools,
have required the input of private capital.
This trend has coincided with an
increased PE allocation from institutional
investors such as pension funds and
sovereign wealth funds, which are often
looking for long-term assets and yield,
so are perfectly suited to investing in the
infrastructure asset class.
As infrastructure projects are important
for the functioning of society, they represent
a stable long-term investment with less
sensitivity to external economic factors
that can have a significant and immediate
impact on bonds and equities.
Infrastructure projects are often outlined
and planned as a means of gaining political
capital, as in the case of Donald Trump’s
infamous Mexican wall or Theresa May’s
industrial strategy for the UK, launched
earlier this year. But just because politicians
promise investment in order to win credit
and votes doesn’t mean that infrastructure
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we’ve increased the size
of intertrust’s portfolio
of non-Channel Island
domiciled funds, which is
a good Brexit buffer

projects aren’t for the greater
good. Intertrust has proven expertise
in servicing infrastructure assets and is
proud to be associated with the asset class,
as it provides real, tangible value to
communities. On behalf of our clients we
administer major infrastructure initiatives
covering sectors such as healthcare,
education, social housing, highways
and street lighting.

POWERING INVESTMENTS
Another area of growth in recent years has
been the energy asset class. The race is on
to find the most sustainable and effective
way to provide power to populations all
over the world.
Traditionally, PE involvement in energy
has been to increase the efficiency of fossil
fuel sources or seed renewable energy
companies such as those that use biomass.
These are two relatively classic uses of
PE – improving efficiency and finding
new solutions – but are applied to an
alternative asset class in this case.
The drive towards renewables for PE
investment represents a significant growth
area and a necessity as we move towards
the future. This is an example of PE
mirroring what’s going on in the real world
as individuals and companies face the
challenge of providing sustainable energy.

EYES ON THE FUTURE
As the world moves towards an
increasingly digital future, PE begins to
make the transition as well. The technology
sector has undergone rapid growth over
the past 20 years, but initially this was
funded by angel investors and venture
capitalists due to its inherent risk.
Now, however, the technology sector
has reached a point of maturity that makes
investments look a lot more sensible and
sustainable over the long term.
We are now seeing greater capital than
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ever being deployed by traditional
limited partners (LPs) – but also from tech
companies that find themselves capital-rich
and have a continued thirst to benefit from
the ‘Fourth Industrial Revolution’.
At Intertrust, our interest in technology
funds is twofold. They aren’t only sensible
investments for our clients but they also
inform the direction of our own significant
investment in emerging technologies, so we
can enhance our client experience and
maintain our high credibility.

BROADER REACH FOR THE
CHANNEL ISLANDS
The flight to multiple alternative asset
classes is a positive thing for the Channel
Islands because it results in the widening
of their sphere of influence.
The areas noted above aren’t generally
centred in London, which is where the
islands have traditionally done most
of their work. Therefore, alternative
PE investments allow Channel Island
practitioners to broaden their reach and
expand their global footprints.
These assets are more global in nature,
so there’s an opportunity for large,
international firms such as Intertrust to
use our expertise and draw on the
experience and knowledge of colleagues

in our 39 offices across 28 jurisdictions
around the world.
Working globally also means we’ve
increased the size of Intertrust’s portfolio
of non-Channel Island domiciled funds,
which is a good Brexit buffer and a means
of diversifying our local offering.
A diverse offering is also a real positive
for our employees, as they engage with
funds and asset classes that have real-world
impacts. Diversity is key in a volatile world
and our multi-jurisdictional, multi-asset
model is sustainable, effective and built
with the long term in mind. n

PRIVATE EQUITY AND
INTERTRUST

If you’d like to learn more about
Intertrust’s private equity offering, please
contact Michael Johnson, Intertrust’s Head
of Fund Services in the Channel Islands, at
michael.johnson@intertrustgroup.com
Intertrust Jersey is regulated by the Jersey
Financial Services Commission; Intertrust
Guernsey is regulated by the Guernsey
Financial Services Commission.

november/december 2017 31

04/10/2017 10:27

Media information 2018

Advertising: costs

Type area:
382w x 252h

Trim size:
406w x 276h
+3mm bleed

Double page spread:
£2,415

Type area:
382w x 126h

DPS strap:
£995

Trim size:
203w x 276h
+3mm bleed

Full page:
£1,655

Trim size:
406w x 138h
+3mm bleed

DPS Half Page:
£1,430

Type area:
382w x 63h

Type area:
179w
x
252h

Type area:
179w x 126h

Type
area:
87w
252h

Half page:
£985

Trim size:
406w x 75h
+3mm bleed

Horizontal
banner Type
area:
179w x 63h

Banner:
£875

Vertical
banner
Type
area:
60w
252h

Half-page and quarter-page
advertisements should sit within
the grid. There is no availability for
bleeds on half-page, quarter-page
and banner layouts.
Artwork
Artwork is accepted in the following
formats:
• High-resolution pdf file
• Photoshop EPS with all fonts
converted to paths and images
embedded
All artwork must be supplied as CMYK
with all fonts and images embedded.
Delivery:
Via email (maximum file size 6Mb)
to artwork@blglobal.co.uk
Or via ftp (details can be provided).

Requested positions
Inside front cover:
Inside back cover:
Prime position:
Back cover: 		

£2,095
£1,995
£1,995
£2,415

Please note:

All measurements are in millimetres.
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Advertising: the directory
In addition to adverts and advertorials, Channel Islands and the City will carry a
business directory – an exceptional reference tool for people looking for companies
in the Channel Islands. Advertise in the magazine and you will also receive a one-off
entry in the Businesslife searchable online directory.

Costs:
Cost:

Magazine Directory
(includes free online entry)
£350

Online
Print

Directory

www.blglobal.co.uk

To advertise in the directory in print or online contact Carl Methven on
+ 44 (0)1534 615886 or carl.methven@blglobal.co.uk

Training to improve your business
performance
ALX Training is dedicated to making sure
that your staff have the tools they need to do
their jobs efficiently and effectively.
Our extensive range of courses covers all
Microsoft Office products including Excel,
Outlook, Powerpoint, Word, Project and
Visio as well as training on the major
bookkeeping packages: Sage and
Quickbooks.
We also offer a wide range of online courses
through our exclusive partnership with
LearnDirect. From Microsoft Office Expert
exams to short focused IT modules, you can
use our range of online courses to provide
your staff with a truly flexible way to learn.
Where software packages are unique to your
business, we are able to create courses that
will effectively train both your customers
and staff on bespoke systems, getting the
most from your investment.
Operating with complete flexibility - you can
choose to use our training rooms or we can
come to your workplace - we deliver courses
in short two or three-hour sessions that
ensure learning is maximised whilst time out
of the office is minimised.
For more information, please contact:
Alex Morel
Managing Director
Hilary House
19 Hilary Street
St Helier
JE2 4SX

Appleby is one of the world’s largest
providers of offshore legal advice and
services. Uniquely positioned in the key
offshore jurisdictions of Bermuda, BVI, the
Cayman Islands, Guernsey, Isle of Man,
Jersey, Mauritius and the Seychelles, as well
as the international financial centres of
London, Hong Kong and Shanghai. We are
also the only firm to have offices in all three
British Crown Dependencies.
Our services include:
l Corporate
l Dispute Resolution
l Private Client & Trusts
l Property
Members of the Jersey and Guernsey offices
regularly advise London City and
international law firms on all legal aspects of
offshore corporate, finance and investment
fund transactions and arrangements in the
Channel Islands.
For more information visit our website
www.applebyglobal.com/our-expertise
Michael Cushing
Managing Partner, Jersey
+44 (0)1534 818 395
mcushing@applebyglobal.com
Gavin Ferguson
Managing Partner, Guernsey
+44 (0)1481 755 603
gferguson@applebyglobal.com

Ashburton Investments is a new generation
investment manager. We are the investment
management arm of the FirstRand Group, one
of Africa’s largest financial services companies.
Our offering spans traditional and alternative
investment strategies, as well as active and
passive investment styles.
The strength of our investment proposition is
our unique ability to leverage investment
thinking and capability from across the
FirstRand Group, to offer our retail or
institutional clients unique investment
opportunities. With us, investors can access
more sources of return, broader investment
capabilities, informed risk management and
deeper investment insight. We are experienced
emerging market investors in Africa, India and
China, with a proven track record in multi asset
investing.
Our assets under management total
approximately US dollar $8.55 billion as at
31 December 2015 and we have international
reach with offices in the Channel Islands,
South Africa, the United Kingdom, and the
United Arab Emirates.
To find out how Ashburton Investments can
help you access more opportunities,
contact us today on:
+44 (0)1534 512000
enquiries@ashburton.com
www.ashburton.com

Independent and Professional

Bright. Commercial. Responsive.

We provide a full range of management
services to our domestic and international
private clients.

Benest Corbett Renouf provide solutions to a
wide range of legal issues.

l Family office – bespoke assurance
l Wealth management – your strategy
l Fiduciary services – impartiality
with vision
l Corporate services – attention to detail
l Good governance – a helpful eye
We aim to assist in the provision of personal
service to meet your requirements, being
vigilant and proactive in the face of a fast
changing legal, economic and fiscal
landscape. We can provide the focus to your
solution. Try us.
Our team has many years of experience
dealing with a wide range of clients in
different countries. We look to provide good
corporate governance to achieve your aim.
Contact us:
Mrs Ann Williams, TEP – Director
awilliams@baccata.co.je
Mrs Áine O’Reilly, ACCA – Director
aoreilly@baccata.co.je
Robert McIlvaney, FCCA – Director
rmcilvaney@baccata.co.je
Nigel Bentley, Solicitor – Consultant
nbentley@baccata.co.je
Nicholas Falla, TEP – Managing Director
nfalla@baccata.co.je

l
l
l
l
l
l
l
l

Litigation
Employment Law
Trust Law
Property & Planning
Family Law
Wills & Estates
Corporate & Commercial
Insured Risks

Our team aims to provide the best possible
advisory and advocacy services to clients,
tailored to your particular needs, or those of
your business.
We are proud of our ability to resolve matters
by giving leglly sound, commerically
practical advice at sensible cost.
For further information about how we can
assist you, please contact:
David Benest, Managing Partner
david.benest@bcrlawjersey.com
Tel: +44 (0) 1534 760 860
www.bcrlawjersey.com

Tel: +44 (0)1534 870670
Licensed by the Jersey Financial Services
Commission in the conduct of trust company
business

01534 873785
07797 774676
alex@alxtraining.com
www.alxtraining.com

We may be Jersey’s newest law firm, but
we draw on the combined wealth and
experience of our partners and fee earners
in the following practice areas:

Follow us on Twitter @bcr_law

Deloitte LLP
Deloitte LLP offers professional services to the
UK and European market. The company has
the broadest and deepest range of skills of any
business advisory organisation and employs
over 14,400 exceptional people in 28 offices in
the UK and Switzerland.
We provide professional services and advice to
many leading businesses, government
departments and public sector bodies and
publish many influential studies and thought
leadership pieces.
Deloitte LLP employs 160 professionals across
the Jersey, Guernsey and the Isle of Man
offices. It is the UK member firm of Deloitte
Touche Tohmatsu Limited, a UK private
company limited by guarantee, and its global
network of 150 member firms, each of which is
a legally separate and independent entity.
Deloitte provides audit, tax, consulting, and
financial advisory services to public and
private clients spanning multiple industries.
Deloitte brings world-class capabilities and
high-quality service to clients, delivering the
insights they need to address their most
complex business challenges.
For further information please do not
hesitate to contact:
John Clacy, Partner, Guernsey
Email:jclacy@deloitte.co.uk
Phone +44 (0) 1481 724011
Greg Branch, Partner, Jersey
Email: gbranch@deloitte.co.uk
Phone: +44(0)1534 824325
www.deloitte.com
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Publishing schedule
How to book

AD SALES DEADLINE
11 MAY 2018

For information about advertising
in Channel Islands and the City,
please contact:

AD ARTWORK DEADLINE
18 MAY 2018

Carl Methven
+44 (0)1534 615886
+44 (0)7797 796377
carl.methven@blglobal.co.uk

PUBLICATION DATE
4 JUNE 2018

Conditions of Acceptance
All advertisements accepted for publication by
Chameleon Group Limited in any of its print or online
publications can only be accepted on the following
condition accepted on the following conditions:
n

The publisher does not accept liability for any
loss, or damage caused by:
a) an error, inaccuracy or omission in the
printing of an advertisement.
b) any failure to publish on the date or dates
specified by the advertiser.
c) the publication of any advertisement on any
date (or dates) other than the date (or dates)
specified by the advertiser, whether the actual
date of publication be earlier or later than the
date (or dates) specified; and/or in a specific
issue.
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n

n

n

 ll advertisements are subject to the contents
A
being approved by the management. The
management reserves the right to refuse any
advertisement, even though accepted and
pre-paid, or to make any alterations deemed
necessary.
 roofs of advertisements will be submitted
P
on request. Once the proof has been agreed
and signed by the advertiser (or his agent or
representative) no further alterations can be
entertained, except by agreement with the
publisher at the advertiser’s expense.
 otice of cancellation of advertisements must
N
be received at least 20 working days prior to
publication. Non-compliance with the above

made against the publisher or may be incurred or
become payable by the publisher in respect of or
arising out of each advertisement.

cancellation time will incur the full cost of the
space booked.
n

n

I t is the responsibilty of the advertiser to check the
correctness of each insertion of an advertisement.
No responsibility can be assumed for the
repetition of an error in the advertisement ordered
for more than one insertion unless notification is
received by the publisher immediately an error
occurs.
 ll advertisements are accepted and published
A
on the understanding that the advertiser is
authorised to publish the contents of the
advertisement. The advertiser will indemnify the
publisher against all actions, claims, demands,
costs and expenses which might be taken out or

n

 hile every care is taken, the publisher is not
W
responsible damage of artwork or photographs
or any other advertising material.

n

 rices published by the Chameleon Group Limited
P
are subject to revision at any time and orders are
accepted on the condition that the price binds
Chameleon Group Limited only in respect of the
period specified in the applicable rate card. Prices
are exclusive of GST. Credit accounts must be
settled within 14 days of the invoice date. Interest
will be charged monthly on overdue accounts at
the rate of 2.5% above base rate.
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